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School Fundraiser Materials
Marcie Amero

Independent Sales Director

My children are attending a small charter school in my home town.  There are only 49 students in the school coming from about 30 families.  I approached the school about doing a fundraiser and had to present my plan to the parent teacher club.  I put together a sample fundraiser packet, dressed professional and had to sell the sizzle of a fundraiser right before Valentine’s Day.  I offered the school 30% of the sales (presented to them as 60% of the profit).  They got so excited!  They wanted to know how soon they could get the packets out and start selling. 

My family has been at the hospital this last week as my grandfather was very ill.  Aimee, my 9 year old daughter asked if she could start selling while we were at the hospital.  I had Aimee give me her presentation and off she went to the nursing stations and one of the hospital offices.  In 30 minutes, she had taken $185 in orders and collected the money.  She was feeling victorious and I was in awe.  I have 5 new customers, a class scheduled and 1 interview on the books from my daughter’s first attempt at selling from the Look Book.
The second part of the fundraiser is a school-wide Mary Kay fun night where parents and friends will be coming to the school to be facialed and get their Valentine makeovers.  I have recruited some of my unit members to help me out.  We are also promoting Valentine gift shopping that night to the men as well.  Gifts can be purchased and gift wrapped that evening or delivered closer to the big day.  
I also included my website as an additional way to increase their sales to people who may not live locally. 

I cannot wait to see how the rest of the fundraiser goes. 

Materials needed for the fundraiser packets:

· white letter-size envelopes  

· Copies of the fundraiser envelope letter which is attached on the front of the white envelopes with double stick tape or you could glue them on.

· A copy of the school fundraiser letter for each family so they know how they can participate

· 10 order forms in each packet

· Look Book for each packet

· Optional Valentine Brochure

· Extra order forms left at the school to be picked up as they are needed

The orders are to be turned into the school as they are gathered to facilitate deliveries.  On the individual order forms there is a place for the school family’s name and whether or not they can deliver the products to their work place, neighbors, etc.  I will be doing most of the deliveries myself so I can meet more new customers and continue to build my business.  

