DAILY ACTION SHEET DATE:

6 MOST IMPORTANT THINGS TO DO TODAY
Personal/Family

1. _________________________________

2. _________________________________

3. _________________________________

4. _________________________________

5. _________________________________

6. _________________________________

Mary Kay

1. _________________________________

2. _________________________________

3. _________________________________

4. _________________________________

5. _________________________________

6. _________________________________

Call 5 Customers (Reorders & Follow-up)

1. ___________________________________

2. ___________________________________

3. ___________________________________

4. ___________________________________

5. ___________________________________

Call Personal Recruits

1. _________________________________

2. _________________________________

3. _________________________________

4. _________________________________

5. _________________________________

Notes to Write (Hostesses/Recruits/Prospects)

1. _________________________________

2. _________________________________

3. _________________________________

4. _________________________________

5. _________________________________

Errands for the Day

1. _________________________________

2. _________________________________

3. _________________________________

4. _________________________________

5. _________________________________

Call Prospective Appointments

1. _________________________________

2. _________________________________

3. _________________________________

4. _________________________________

5. _________________________________

Call Prospective Recruits

1. ___________________________________

2. ___________________________________

3. ___________________________________

4. ___________________________________

5. ___________________________________

Call Back for the Day

1. _________________________________

2. _________________________________

3. _________________________________

4. _________________________________

5. _________________________________

Other:

______________________________________

______________________________________

______________________________________

______________________________________

______________________________________

Today’s Schedule

6am____________________________

________________________________

7am____________________________

________________________________

8am____________________________

________________________________

9am____________________________

________________________________

10am___________________________

________________________________

11am___________________________

________________________________

12noon__________________________

________________________________

1pm____________________________

________________________________

2pm____________________________

________________________________

3pm____________________________

________________________________

4pm____________________________

________________________________

5pm____________________________

________________________________

6pm____________________________

________________________________

7pm____________________________

________________________________

8pm____________________________

________________________________

9pm____________________________

________________________________

10pm___________________________

________________________________
Income Producing Activities


1 Skin Care Class


2 Facials


3 On the Go Appointments


$100 Customer Service Sale


1 Interview


1 Tape/Video with


Questionnaire Completed


1 Guest at a Meeting


5 New Contact (Name & #)


2 New Appointments Booked


1 New Team Member


1 Bus. Debut for new Team


Member ($100 & 4 Bkgs.)


Total IPAs Today











